
SageRealtor Group

1217 West Cape Coral Pkwy, Suite 1 Cape Coral FL 33914

800.789.6618

Welcome to Southwest Florida



Getting Started

 Viewing Properties
 How we’ll be spending our time

 General route
 Appointments have been made
 Amount of time we’ll be spending today

 Properties you will see
 Any property, no matter who it’s listed by

 Map Review – Areas of Southwest Florida

SageRealtor Group never 
pressured us to buy and they did 
not try to “upsell” us on price. 
They listened to our objectives, 
our timeframe, and our budget… 
and they were very candid about 
the strengths and weaknesses of 
each property. We’re in our 
dream home because of their 
diligence.

- Larry and Kathy, Florida
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More references 
available. We are 
happy to provide 
phone and email 
contact details. 
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While Touring Properties

 Ask questions!
 Take your time
 Note your likes and dislikes

 We’ll discuss before leaving the property
 Rate A, B, C, D…
 Don’t be shy: state your feedback, impressions

 We’re Flexible… it’s OK to:
 Stop and take a break
 Return to a previous property
 Ask about a property not on our list
 Change your mind
 Skip one or more properties
 Decide without seeing all properties on the list
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About You - Let’s Review
 Location(s)
 Property features
 Attributes

 Full or part time
 Pets, children, schools, commute
 Amenities

 Timeframe
 Sell before buying?
 Lease expiring?
 Other parties in the transaction (family, partners)?

 Budget and financial considerations
 Range, top-end
 Amount of financing/down-payment
 Lender assistance?
 Investment expectations
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Our Commitment to You

 No pressure to buy, ever
 Our goal is a satisfied customer, not one with regrets
 We want your business now and years from now
 We expect to earn your business, and your referrals

 Honesty and integrity
 We’ll share our viewpoints on a property’s pros, cons, and price 

point
 We’ll treat information you share with us in confidence
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Buyer Representation

 Work tirelessly to scout out homes that match your exacting criteria 
 Lifestyle features, home features, neighborhood, and more
 Any property on the market (not just our brokerage listings; listing agents often 

steer buyers toward their in-house properties)

 Confidentiality and Strong Negotiation Skills

 Deeper Market Knowledge (Local Knowledge)
 As buyers agents we show more homes and know more about the properties on the 

market and those that have sold.

 A buyers agent represents you, only, and not the sellers interests. 
 Our negotiations are to your benefit specifically (can you imagine the seller’s Listing agent 

saying "you should offer less"?)

© Copyright, SageRealtor Group. All rights reserved. 



We’re Always Here For You

 If you…
 Drive by a house that’s for sale and want to view or know 

more, call us
 A yard sign is for the seller’s representative

 You want to tour a model home or new development, call us
 Tour an open house… let them know you are working with us

 Representing the seller
 Brokerage, Agent, and/or Attorney
 Individuals (For Sale By Owner Sellers)
 Developer & Builder Sellers

We 
work 
for 
you
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The Offer and Closing Process

 Florida Realtor Association and Florida BAR regulated contracts
 Purchase Offer
 Special Clauses and addendums, such as:

 Condos, HOAs
 Contingencies
 Inspections, AS-IS purchases
 Older homes (radon gas, lead-based paint riders)

 Determining offer price
 Pre-qualification status
 Contingencies
 Closing Dates & Other Terms
 Comparable Market Analysis (CMA)

 Offers and counter-offers
 Technology and e-signing
 Processes for remote buyers
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About Typical Closing Costs

 Seller pays
 Our commission
 Title insurance policy (owner’s policy)
 Closing fees and incidentals
 State Deed Transfer tax

 Buyer (or buyer’s lender) costs
 Inspectors
 Appraisers
 Survey and elevation if needed
 Pro-rations (taxes, dues)
 Lender fees
 Closing fees and incidentals
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Our Post-Contract Services

 Facilitating
 Inspections, surveys
 Appraisals
 Documentation to Lenders, Closing Agents

 Key Milestone Tracking
 Staying in compliance with the contract terms
 Meeting your critical deadlines
 Seller cooperation 
 Lender and title company deadlines

 Negotiations if terms or situations change
 Pre-closing walkthrough
 Settlement document reviews
 Closing assistance: in-person or mail-away
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Thank You

Questions?

Let’s get started!
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